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Executive
Summary

Overview of Fisker Inc.

Fisker Inc. is a renowned electric vehicle (EV)
manufacturer that has faced financial challenges
leading to a Chapter 11 bankruptcy filing in June
2024. Despite these setbacks, Fisker remains a
leader in the EV market, known for its innovation
and commitment to sustainability. This whitepaper
outlines a revolutionary plan to revitalize Fisker Inc.
through blockchain technology by tokenizing its
shares and raising the necessary capital from a
select group of investors.




Project

Vision

The vision is to leverage blockchain technology to
tokenize Fisker’s shares, creating a unique investment
opportunity that combines the benefits of traditional
equity with the transparency and security of blockchain.
This project aims to raise between $1.75 million and $6.3
million from 70 investors, with entry points ranging from
$25,000 to $90,000. The funds will be used to restructure

the company’s debt, restart production, and position Fisker
for long-term growth in the competitive EV market.
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Market
Analysis

Electric Vehicle (EV)
Industry Overview

The EV market is projected to grow at a
compound annual growth rate (CAGR) of
26.8% from 2024 to 2030, driven by increasing
demand for sustainable transportation,
government incentives, and advancements in
battery technology. Despite recent challenges,
the long-term outlook for EV manufacturers
remains strong, with global EV sales expected
to reach 40 million units by 2030.
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Fisker’s
Market
Position

Fisker was once a pioneer in the EV market, with

its Ocean SUV receiving critical acclaim for its

design and innovation. However, production delays,
supply chain issues, and financial mismanagement

led to its decline. With the proposed blockchain
initiative, Fisker has the potential to regain its position
as a market leader by leveraging new capital, improving
operational efficiency, and capitalizing on the growing
demand for EVs.
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The Blockchain
Strategy

Tokenization of Fisker Inc.

The plan is to tokenize Fisker’s shares on a
blockchain, allowing investors to purchase
tokens representing fractional ownership of
the company. Each token will be linked to a
share of Fisker’s equity, with token holders
entitled to dividends, voting rights, and
potential capital appreciation.

Token Supply: 10,000,000 tokens
Initial Token Price: S0.25 to

$0.90 per token (based on the
entry points of $25,000 to $90,000
per investor)

Token Distribution: 70% allocated
to investors, 20% reserved for the
company’s treasury, and 10% for
strategic partners and advisors.



Smart Contract
Implementation

Smart contracts will be deployed to automate
the distribution of dividends, ensure transparency
in corporate governance, and protect investor
interests. These contracts will be audited by
leading blockchain security firms to guarantee
their reliability and security.
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Tokenomics and
Financial Projections

Capital Raising Goals

Minimum Goal: Maximum Goal:

$1,750,000 (70 investors
at $25,000 each)

S$6,300,000 (70 investors
at $90,000 each)
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Use of Funds

The capital raised will be allocated as follows:

1.
3.

R&D and

Debt 35% to restart
Restructuring production of the
Ocean SUV and

other planned
models.

Innovation 10% to relaunch
the brand and
drive sales growth.

40% to pay down 15% to fund
existing liabilities 2 research and 4.
and stabilize

development of new
technologies and
models.

Marketing

the company’s Production

financial position. Restart and Sales
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Initial Investment

of $25,000

{ Token Purchase: 100,000 tokens at $0.25 each )

J\ Projected Token Price after 1 Year: $0.30 to $0.35 per token )

Potential Return: $30,000 to $35,000 (20% to 40% ROI)

J\ Initial Investment of $50,000: )

J\ Token Purchase: 100,000 tokens at $0.50 each )

Investor
Projections

( Projected Token Price after 1 Year: $0.60 to $0.70 per token )

Potential Return: $60,000 to $70,000 (20% to 40% ROI)

J\ Initial Investment of $90,000 )

) [ Token Purchase: 100,000 tokens at $0.90 each )
Assuming a \

conservative
annual growth rate
of 20% post-restructuring,
investors can expect the
following returns within
the first year:

Token Purchase: 100,000 tokens at $0.90 each

Potential Return: $108,000 to $126,000 (20% to 40% ROI) )

10.
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Risk

Assessment

Market Risks

The EV market is highly
competitive, with major
players like Tesla and Rivian
dominating the space.

Fisker’s success will depend
on its ability to differentiate its
products, maintain production
efficiency, and effectively
market its vehicles.

Technical Risks

Blockchain technology is

still evolving, and there are
risks associated with smart
contract vulnerabilities, token
liquidity, and regulatory
changes. Fisker will mitigate
these risks by working with
experienced blockchain

developers and legal advisors.

Operational Risks

Restarting production after a
financial restructuring presents
significant challenges, including
supply chain disruptions, quality
control, and workforce
management. Fisker will address
these risks by implementing robust
project management practices
and securing reliable suppliers.

1.



Legal and
Regulatory
Considerations

Compliance with Securities Laws

The tokenization of Fisker’s shares will comply
with applicable securities laws in the United
States and other jurisdictions. This includes
registering the offering with relevant regulatory
authorities and providing clear disclosures

to investors.

12.
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Investor
Protections

Token holders will have the same rights as traditional
shareholders, including access to financial statements,
participation in shareholder meetings, and the right to
vote on major corporate decisions. Additionally, smart
contracts will ensure that dividend distributions and
other corporate actions are executed transparently
and efficiently.
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Roadmap and
Milestones

Phase 1 Phase 2 Phase 4
(Q4 2024) (Q1 2025) (Q4 2025)
Launch of the blockchain  Debt restructuring, Expansion of Evaluation of project
project, completion of production restart, production, introduction  success, potential exit
fundraising, and and initial marketing of new models, and strategies for investors,
token issuance. campaign. scaling of operations. and continued growth.
14.



Team and
¥ Partnerships

Compliance with Securities Laws

The project will be led by Henrik Fisker, a visionary
leader in the EV industry, along with a team of
experienced blockchain developers, financial
advisors, and automotive industry experts.
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Conclusion

This blockchain initiative represents a unique opportunity

to be part of Fisker’s revival and to benefit from the growing
EV market. By tokenizing its shares, Fisker will not only raise
the necessary capital to restart production but also create
a more transparent and inclusive investment opportunity
for stakeholders.

Prototype vehicle, subject to change. Optional features shown.




